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From branded container programs to growing containers
up to 65 gallons to propagation sheets and trays.
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“7" HC offers
automation
compatible /

\_containers! /.

HC is your full-service nursery container vendor

Leader in ; ;
Hortietlural For more information contact
Containers Tom Brewer, District Sales Manager
503-686-8448
800-225-7712 | OO G TBrewer@hc-companies.com

Sign up for our monthly e-newsletter!
hc-companies.com/newsletter
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Controlled-Release Fertilizer

For nearly 30 years, eco-friendly POLYON® fertilizer from Hareell's has been
America’s premier controlled-releasa fertilizer for the horticulture industry,
Groweer trusked, industry proven. Lised with confidence for its pradictable
performance and labor-saving benefits, If vou're ready to Improve your
bottomi-line results, ne fertilizer feeds your success like POLYOMN® fertilizer

Dr. Aaron Palmateer joins Harrell's as a Director of Agronamyy,
specializing in Horticulture and is an expert in plant pathology.

He graduated with both his bachelor's and master's degree from the
University of lllincis and received his PhD In plant pathalogy from
Auburn University,

lo get in cantact with Dr. Palmateer or yvour local Harrell's Rep, head
over to our sales page: https://harrells.com/5ales

Aaron Palmateer, PhD
Director of Agronomy, Horticulture
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Leonard Adams
Insurance

Protecting you,
your business
and your
employees

o Medical

e Vision

e Dental

o Life & Disability

e Property & Casualty
o General Liability

o Workers Comp

e Farm

& DELTA DENTAL

Willamette

Dental Grour

Randy Skinner or Kristi Charlton

Leonard Adams Insurance
503-296-0077 or toll free 866-907-1850
randys@lacoinsurance.com
kristic@lacoinsurance.com

www.lacoinsurance.com
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Amanda Staehely
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Wes Bailey
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Josh Robinson
PAST-PRESIDENT

Patrick Newton
TREASURER

Ben Verhoeven
SECRETARY

Darcy Ruef
MEMBER-AT-LARGE

Bountiful Farms Nursery Inc.
17280 Boones Ferry Rd. N.E.
Woodburn, OR 97071
info@bountifulfarms.com
503-981-7494

Columbia Nursery

29490 S, Jackson Road
Canby, OR 97013
amandastaehely@gmail.com
503-810-2598

Smith Gardens Inc.

23150 Boones Ferry Road N.E.
Aurora, OR 97002
wes.bailey@smithgardens.com
503-678-5373

Robinson Nursery Inc.

P.0. Box 100

Amity, OR 97101
josh@robinsonnursery.com
877-855-8733

FAX 503-835-3004

Powell’s Nursery Inc.
5054 SW Boyd Rd.
Gaston, OR 97119
powellnursery@gmail.com
503-357-0631

Peoria Gardens Inc.
32355 Peoria Rd SW
Albany, OR 97321
benv@peoriagardens.com
541-753-8519

Al's Garden & Home

1220 N. Pacific Hwy.
Woodburn, OR 97071
druef@als-gardencenter.com
503-981-1245

BOARD OF DIRECTORS

Tom Brewer
ASSOCIATE MEMBER

Adam Farley
CONTAINER GROWER

Ron Kinney
CONTAINER GROWER

Joe Dula
CONTAINER GROWER

Jesse Nelson
FIELD / BARE ROOT GROWER

Chris Robinson
FIELD / BARE ROOT GROWER

Jay Sanders
FIELD / B&B GROWER

Lorne Blackman
GREENHOUSE

Tyler Meskers
GREENHOUSE

Gary S. English
RETAIL

HC Companies Inc. ProCal
tbrewer@hc-companies.com
503-686-8448

Countryside Nursery
afarley@countrysidenursery.com
503-678-0511

Monrovia
rkinney@monrovia.com
503-868-7941

Moana Nursery
joed@moananursery.com
503-266-8170

Hans Nelson & Sons Nursery Inc.
jnelson@hansnelson.com
503-663-3348

Robinson Nursery Inc.
chris@robinsonnursery.com
877-855-8733

KG Farms Inc.
jsanders@kgfarmsinc.com
503-678-3245

Walla Walla Nursery Co. Inc.
Iblackman@wallawallanursery.com
509-522-9855

Oregon Flowers Inc.
tyler@oregonflowers.com
503-678-2580

Landsystems Nursery
gary@landsystemsnursery.com
541-382-7646

The collaborative
spirit of Oregon

The pioneer spirit is truly
the heartbeat of the Oregon
nursery industry’s growth.

In 1847, Henderson Luelling and his
family loaded their wagons with personal
possessions — including two wooden
boxes filled with a composite mixture of
charcoal and rich soil for over 700 grafted
tree seeds — and departed west. Reading
excerpts from explorer John C. Fremont
and the journals of Lewis and Clark,
Luelling marked their destination as the
beautiful Willamette Valley in Oregon.

Luelling’s former neighbor and
fellow nurseryman from lowa, William
Meek, arrived in Oregon a short time
later, along with his 20 varieties of
grafted trees. Knowing that the best
was ahead, Henderson and William
collaborated and formed the Luelling and
Meek Nursery, the first for grafted plant
material in Oregon.

From its humble beginnings on
the Henderson Luelling homestead, the
Oregon nursery industry has experienced
steady growth over the past 175 years.
Today, there are well over 600 nurseries
growing more than 61,000 acres of
nursery production, and 46 million square
feet of greenhouse production, in Oregon.

There are many factors that
contribute to the successful growth of
the nursery industry. The rich Willamette
Valley soil, combined with near-perfect
growing climate and ample water
supplies, make Oregon the ideal place to
grow desirable plant material for people
all over the United States and Canada.

Technological advancements allow
us to work more efficiently, completing
challenging tasks in a fraction of the time it
would have taken in years past. This allows
us the flexibility to be creative and do more
with less, leading to innovation that keeps
us moving onward and upward.

The collaborative spirit first
demonstrated by Henderson Luelling
and William Meek back in 1847 is truly
the heartbeat of the Oregon nursery

Todd Nelson

industry’s growth. Their willingness to
share ideas, knowledge and wisdom
learned through experience truly
inspires us to be our best. The Oregon
Association of Nurseries is the hub for
such collaboration.

One of our main objectives as an
organization is to bring people together
where meaningful relationships are made
and developed. It has been extremely
beneficial to me over the past 25 years to
know that I can call, text or visit other
nurseries when I’ve needed to work through
some issue, challenge or idea. I know that
on the other end, I will always find a friend
willing to work through it with me.

The diversity of thought in our
industry allows me to see things from
different perspectives. It helps me to
make more informed decisions. I am
grateful for the collaborative mindset that
prevails in our business.

There are many nurseries I have not
worked with — YET. I’m excited about
the opportunity to get to know you,
become a friend and collaborate with you.

If you haven’t already, or haven’t
lately, I would encourage you to attend
more OAN events. Seek opportunities
to meet your peers in the business and
expand our amazing collaborative
network. Like the roots of a tree, each
one of us are so critically important
to the health and sustainability of the
nursery industry in Oregon.

Like Henderson Luelling and
William Meek, I am excited for what
is to come. The best is ahead of us.
Thank you for your contributions to this
business we all love. ©
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VARIOUS DATES

FIRST AID AND CPR CLASSES

The Oregon Association of Nurseries offers
First Aid and Adult CPR classes so that
employees have the needed certification

and can render assistance if needed in the
workplace. Successful completion results

in certification that is good for two years.
Participants are urged to register early to
guarantee a spot. Registrations are only
accepted up to two days before each scheduled
class. For December, classes will be offered

in English on December 14 and in Spanish

on December 15 at OAN's offices located at
29751 SW Town Center Loop W, Wilsonville,
OR 97070. Classes take place 8 a.m.-12:30 p.m.
Cost is $60. Additional classes will be offered
monthly and take place either at Lifeline
Training Center in Portland or at the OAN
offices. For more dates, details and registration,
visit www.oan.org/cpr.

DECEMBER 5-9

2022 IRRIGATION SHOW AND
EDUCATION WEEK

The Irrigation Association will present its 2022
Irrigation Show and Education Week from
December 5-9 at the Las Vegas Convention
Center, 3150 S. Paradise Road, Las Vegas,
Nevada. The trade show portion of the event
will be December 7-8, with other events
happening all week. The gathering will offer
unique education opportunities, access to the
latest in irrigation technology, and networking
within a community of peers. Details are
available at www.irrigation.org/2022Show.

JANUARY 18-20, 2023

NORTHWEST AG SHOW

The 53rd edition of the Northwest Ag

Show will take place at the Oregon State

Fair and Expo Center, 2330 17th St. N.E,,
Salem, Oregon. The annual event focuses on
emerging trends in agriculture, including
small farming, technology, and education.
The show is looking for exhibitors as well

as sponsors. For more information, log on to
www.northwestagshow.com. A sister show,
the Central Oregon Agricultural Show, will
take place March 24-25, 2023 at the Deschutes
County Fair and Expo Center in Redmond,
Oregon. The show debuted in 2022 and will
return for a second showing in 2023. Details
are available at www.northwestagshow.com/
central-oregon-ag-show.

JANUARY 19-20, 2023

IDAHO HORTICULTURE EXPO

The Idaho Nursery & Landscape Association’s
two-day trade show bring together more than
1,100 attendees to the Boise Center on the
Grove, 850 W. Front Street, Boise, Idaho. The
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JANUARY 11-13, 2023
MANTS

The Mid-Atlantic Nursery Trade Show (MANTS) will return to the Baltimore
Convention Center, One West Pratt Street, Baltimore, Maryland. Sponsored by the
State Nursery and Landscape Associations of Maryland, Virginia and West Virginia,
the show averages more than 900 exhibitors and 11,000 paid registrants (including
exhibitors). For full details, visit www.mants.com.

Spread the word about your event! Email details to calendar@oan.org
by the 10th day of the month to be included in the next issue of Digger.

show will also feature educational seminars
and demonstrations. For more information
and to register, visit https://inlagrow.org

JANUARY 23-25, 2023

UTAH GREEN

Presented by the Utah Nursery & Landscape
Association, the event will be held at the
Mountain America Expo Center, 9575 State
St., Sandy, Utah. The show features green
industry vendors from across the nation and
offers seminars on topics such as business
management, landscape design, plant
material, irrigation, and many others. Full
details are available on www.utahgreen.org.

JANUARY 24-27, 2023

IPPS WESTERN REGION

ANNUAL CONFERENCE

The Annual Conference of the International
Plant Propagators’ Society (IPPS) Western
Region will take place Jan. 24-27, 2023, at the
Holiday Inn Portland South in Wilsonville,
Oregon. This event will bring together
educators, researchers, professionals and
students in the fields of plant propagation,
plant production and related disciplines. Early-
bird registration ends December 16, 2022.
Details are available at https://wna.ipps.org.

JANUARY 31-FEBRUARY 1, 2023
PROGREEN EXPO

ProGreen EXPO is the only green industry
conference in the Rocky Mountain Region

of its kind. More than 4,000 green industry
professionals gather every year to gain vital
knowledge and skills to improve business,
educate employees and discover the latest
information for the upcoming season. The
event takes place at the Colorado Convention
Center, 700 14th Street, downtown Denver,
Colorado. For details and to register or exhibit,
log on to www.progreenexpo.com.

FEBRUARY 9, 2023

NOR CAL LANDSCAPE &

NURSERY SHOW

The 2023 Nor Cal Landscape & Nursery
Show will take place in the San Mateo
Event Center Expo Hall, 1346 Saratoga
Drive, San Mateo, California. The show is a
one-day collaboration between California’s
horticulture and landscape industries
featuring more than 250 exhibits and five
educational seminars. To register, log on

to www.norcaltradeshow.org. For more
information, contact Margo Cheuvront,
margoc@frontiernet.net or 530-458-3190. @
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CONVENTION

October 28- 29
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THANK YOU TO OUR SPONSORS

thanks the sponsors

support! e gl
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' V\Tlllz.-f-\ new friends, talking about
the issues that are vital to the industry,
and honoring the best of the best at
the annual President’s Awards Banquet.

Congratulations to everyone!

We're already looking forward to next
year’s get-together! Stay tuned for details

at oan.org/convention
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OAN Sunset Chapter
OAN Willamette Chapter
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Heritage Seedlings & Liners Inc.
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Department of
Homeland Security
announces H-2B visa
cap increase

The Department of
Homeland Security announced
its plan to release 64,716 addi-
tional H-2B visas for the fiscal
year 2023, potentially providing
relief for green industry pro-
fessionals experiencing labor-
related challenges. The H-2B
visa program allows for the
temporary admission of foreign
workers to the United States
to perform nonagricultural
labor or services of a tempo-
rary nature if unemployed U.S.
workers are not available.

Green industry profession-
als make up the largest group
of participants in the H-2B
program, comprising between
40-50% of all H-2B visas every
year. The next closest industry
is hospitality, accounting for
about 12%.

Northwest News

OAN members and chapters are encouraged to send in relevant news items, such as new hires,
new products, acquisitions, honors received and past or upcoming events. Email news@oan.org.

AMERICANHORT SURVEY:
TWO-THIRDS OF GROWERS CAN’T
FILL LABOR NEED

Only one-third (33%) of survey respondents
were able to hire all the workers they needed in
2021 and more than half (62%) who reported a
workforce shortage said COVID exacerbated it.

These are other findings were presented
in the “2022 Greenhouse and Nursery Labor
Employment Survey.” The survey was con-
ducted in collaboration between AmericanHort,
the leading trade association for the green
industry, and researchers from the University of
California Davis and Michigan State University.
The purpose of the study is to help understand
the depth of labor scarcity impacting the green-
house and nursery sectors of the green industry.

The bottom line: Growing labor scarcity
in the post-COVID-19 era is one of the most
critical issues facing the green industry. The sur-
vey’s authors noted a dwindling supply of farm
workers from rural Mexico, the main source of
hired labor for U.S. agriculture.

To offset labor scarcity, farmers are report-
ing adjustments to their production practices,
labor management techniques and technology
use. In addition, the COVID-19 pandemic
further incentivized growers to switch to more
labor-saving technologies or crops or to seek
new ways of recruiting workers.

Log on to http://bit.ly/3UHAgsf to read
the full report.

AG OVERTIME REQUIREMENT
TAKES EFFECT JANUARY 1, 2023

A friendly reminder to Oregon agricultural
employers who have not yet updated their time,
pay and recordkeeping practices: Now is the time
to do so. For those who are unfamiliar with the
new state overtime requirements, the law firm of
Schwabe, Williamson & Wyatt published a handy
blog post (http://bitly/3EAKFFi) that outlines
the new regulations, exemptions and tax credits.

Passed in March 2022, House Bill (HB)
4002 imposed new overtime pay requirements
for agricultural workers beginning on January
1, 2023, overriding the federal overtime pay
exemption for agriculture.

The legislation also established a refundable
tax credit for eligible employers to help offset all
or part of the additional wage expenses attrib-
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Results presented in The 2022 Greenhouse &
Nursery Labor Employment Survey Summary of
Findings. ILLUSTRATIONS COURTESY OF AMERICANHORT

uted to overtime pay. The Oregon Association of
Nurseries and other agricultural groups lobbied
heavily against the measure.

The new law established a four-year incre-
mental phase-in period for the new agricultural
overtime pay requirements:

e In 2023 and 2024, employers must
pay overtime to agricultural workers
for hours worked beyond 55 hours in
a work week.

e In 2025 and 20236, employers must
pay overtime to agricultural workers
for hours worked beyond 48 hours in
a work week.

e Beginning January 1, 2027, employ-
ers must pay overtime to agricultural
workers for hours worked beyond 40
hours in a work week.

When applicable, employers must pay over-

time hours at the rate of one and one-half the
employee’s regular rate of pay.



Northwest News

Award winners at the 2022 OAN Convention. Top (1-r): Curt Kipp, Mark Krautmann, Elizabeth Peters, Jeff Stone, Jolly Krautmann,
John Coulter, Pete Brentano, Wendy Brentano, Kyle Fessler, Jay Sanders, Josh Robinson, Chris Robinson and Mark Bigej.
Bottom left: Kyle Fessler (right) with Jeff Stone. Bottom right: Josh, Kaden, Ashley, Thomas and William Robinson.

Blue'Ribbon A'tlter_v'_t/o
Expanded Ornamental Offérings:
High-Quality Nursery .Stock::

YOU CAN COUNT-ON US." .

WillametteNurseries:.com =

WILLAMETTE

Inc.

Canby, Oregon

OAN PRESIDENT’S AWARDS BANQUET
RECOGNIZES IMPORTANT CONTRIBUTIONS

The best and brightest of the industry were honored at
this year’s OAN President’s Awards Banquet, which took place
Saturday night, Oct. 29. The evening’s gala awards ceremony was
part of the weekend-long OAN Convention, held at Skamania
Lodge in Stevenson, Washington. Mike Coleman of Arrowhead
Ornamentals (Hubbard, Oregon) served as convention host, and
past president Jim Simnitt of Simnitt Nursery (Canby, Oregon)
served as the master of ceremonies.

Award recipients included Jesse Nelson of Hans Nelson &
Sons Nursery Inc. (Boring, Oregon) as Emerging Nursery Leader
of the Year. The OAN Government Relations Committee received
Committee of the Year honors, and Pete and Wendy Brentano
of Brentano’s Tree Farm (St. Paul, Oregon) were presented with
the Pat Richardson Memorial Award, which honors an individual
or company who has been innovative in implementing new tech-
nology into the nursery business. Brentano has a long record of
nursery industry involvement, including serving one year as presi-
dent of the Oregon Association of Nurseries in 2006.

Recipient of the Clayton W. Hannon Distinguished

) : ™ PROFESSIONAL
U 'nv ROOTZONE HEATING KIT
HAMDLES UP TO 500 5Q.FT. OF GROWING AREA

START YOUR OWN PLANTS WITH
A PROFESSIONAL HOT WATER ROOTZONE
HEATING SYSTEM!

Upstart head unitis attached to a locally-purchased

water heater. Hot water is pumped through

BioTherm's Roll'M Grow Mat. Plants are placed UPSTART
" . HEAD UNIT

directly on the mat. The media temperature sensor

tells the head unit when to cycle on and off to

maintain optimum media temperature. EE“%E%{TUHE

UPSTART o

BASE SYSTEM $2499

1- UPSTART HEAD UNIT

1-4'X25' ROLL'N GROW MAT

1+ PIPING & FITTING PACK (ur TO 25 DISTANCE)
CAN EXPAND UP TO 5 - 25' MATS

SHIP WEIGHT: #ILBS.

.
:BioTherm
TO ORDER: CALL B0O0.GET.H HT| 707.794.9650 FREE FREIGHT

VISIT BIOTHERMSOLUTIONS.COM TO LOWER 48! *WATER HEATER NOT INCLUDED
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Northwest News

Axe-throwing activity at OAN Convention hits the mark: Kyle Fessler (left), Madison Bigej and dozens of other convention
attendees channeled their inner lumberjack and gave it their best shot at axe-throwing, one of several outdoor recreation
activities offered at Skamania Lodge in Stevenson, Washington, site of this year's OAN Convention. pHoTosBY CURT KIPP

“When Kyle spoke, U.S. senators, congressmen and gover-
nors listened,” Stone said.

OAN Honorary Life Memberships were presented to
Doug and Kathy Femrite of Femrite Nursery Company (Aurora),
Jolly and Mark Krautmann of Heritage Seedlings & Liners Inc.
(Salem) and John Coulter of Master Nursery Garden Centers.
Now based in Arizona, Coulter has a long list of involvement
in Oregon’s nursery industry, as past president of the Oregon
Association of Nurseries (2001-02) and as chair and member of
numerous committees.

Capping the President’s Awards Banquet, five recipients

received the Five Star Awards, which are traditionally given by
the outgoing president in recognition of outstanding service or
support during the year. Outgoing OAN President Josh Robinson
of Robinson Nursery (McMinnville) presented awards to his
brother and business partner, Chris Robinson; his wife Ashley
and sons Kaden, Thomas and William; efficiency experts

Rick and Elizabeth Peters of The Peters Company (Wilsonville);
Fessler of Woodburn Nursery & Azaleas (Woodburn, Oregon) Kyle Fessler of Woodburn Nursery & Azaleas (Woodburn);

for his exceptional leadership as chairman of the Government OAN Executive Director Jeff Stone; and OAN Director of
Relations Committee. ‘

Service Award was Jay Sanders of KG Farms (Woodburn,
Oregon) for his decades of service to the Farwest Show,
Northwest Ag Show, OAN Marketing and Trade Shows
Committees and the OAN Board of Directors. OAN President
Jeff Stone presented the Outstanding Service Award to Kyle

Publications and Communications Curt Kipp.

4 EE EED : Hgﬁ ; IE' EY Greenhouse Manufacturing & Supplies
: /
\-/GFI EEMNHOUS ’E =3

ALSO OFFERING _
POLY POLY CARBONATE 20 x 96 Low Profile Quonset
4’ Sides 5’ On Center

SHADE CLOTH GROUND COVER 20 - Bows 1 5/8” 14 ga.

o
6069
WIRE LOCK CIRCULATING FANS 40-6'Llegs 17/8” 15ga. &F
ROLL-UP SIDES GUTTER CONNECTS 1 - 96 Purlin 1 3/8” 16 ga.

4 - 21° End Braces 1 3/8” 16 ga.

EXHAUST FANS CODE STRUCTURES
Hardware to assemble

HEATERS CUSTOM SIZES .
*frame only, ends, covers, accessories
TALLER SIDES BOW TRUSSING additional -prices good thru Dec 31st 2022

503-678-2700 * www.ovg.com * info@ovg.com
20357 HWY 99E * AURORA, OR 97002
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Northwest News

FRIENDS OF NURSERIES AWARDS GIVEN TO KEY
NURSERY SUPPORTERS

At the OAN Annual Meeting, held the morning of Oct. 29 and
convening this year’s OAN Convention, Mark Bigej (Al’s Garden &
Home) and Kyle Fessler (Woodburn Nursery & Azaleas) presented
the Class of 2022 Friend of Nurseries Awards. The awards recognize
individuals and legislators who have made a difference to the nurs-
ery and greenhouse industry, either through their career service or
outstanding performance in 2022.

Award recipients included:

e Marc Beyer, account executive, Fern Exposition &
Event Services: Beyer, who recently retired from service at the
Oregon Convention Center, was a true partner in making sure
the Farwest Show went on without a hitch.

e Mickey Hatley, branch manager, Northwest Farm Credit
Services: Hatley announced his retirement from a remarkable
career of service spanning more than 41 years at Northwest Farm
Credit Services. Hatley engaged with the OAN through providing
critical business analysis as well as a volume of commitment to
OAN’s events.

PAC FIBRE
SOILS

a division of Pacific Fibre Products Inc.

QUALITY e SERVICE
RELIABILITY

Quality you can grow in.
Service you can grow with.
Nothing beats the reliability

Educated. Dedicated. Eager to Learn.

With either a college degree or hands-on experience, CAEP
interns and trainees come to your operation eager to explore

Mickey Hatley (left) and Dave Dillon were recognized by
the Oregon Association of Nurseries for their contributions
to the state’s nursery and greenhouse industry.
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¢ Dave Dillon, CEO, Food Northwest: The OAN rec-
ognized Dave Dillon for his long-standing commitment to the
health and well-being of the agricultural industry. Dillon served
the Oregon Farm Bureau Federation for 30 years and recently
accepted the position of president/CEO of Food Northwest
(formerly the Northwest Food Processors Association).

Why Choose CAEP?

For over 35 years, CAEP has
brought young adults together
from all over the world to share

of our soil mixes.

Visit or call us today!

26050 S. Highway 170
Canby, Oregon 97013
503-266-4700

customsoil@pacfibre.com

the horticulture industry in America and have a real desire to
learn. A dedicated set of extra-hands for your operation!

As a host, you and your organization will have the opportunity to learn
about new cultures and make friendships with those from around the
world. A unique cultural exchange opportunity for your organization!

Email madison@caep.org or call 218-770-5084 to learn more!

and learn ideas, beliefs, and
agricultural practices through
international paid agriculture
exchange programs.

caep
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Northwest News

Alexis Taylor (left) and Kurt Schrader were recognized by
the Oregon Association of Nurseries for their contributions
to the state’s nursery and greenhouse industry.

by Agriculture Secretary Tom Vilsack of President Biden’s
administration.

e U.S. Rep. Kurt Schrader (D-Congressional District
5): Kurt Schrader will conclude his distinguished elective office
career at the end of this year. Schrader was recognized for his
unfettered partnership and support of the industry and becomes
the only four-time recipient of the Friend of Nurseries Award.

OAN also awarded Co-Legislators of the Year Awards to
two members who stood out in the 2022 Legislative Session:

e U.S. Rep. Shelly Boshart Davis (R-Albany): For her
leadership on Agricultural Overtime, Boshart Davis showed out-
standing commitment and flexibility to seek compromise that
worked for both the employer and employee.

e U.S. Rep. Daniel Bonham (R-Hood River): Like Boshart
Davis, Bonham moved the needle on advocacy of the agricultural

e Alexis Taylor, Director, Oregon Department of coalition’s effort to pass a reasonable Agriculture Overtime bill.
Agriculture (ODA): Taylor served as ODA’s director for six years ~ Bonham is now running for the Oregon Senate.
and during that time worked closely with the OAN to ensure The OAN sincerely thanks these individuals for their exem-
market and pest and disease programs served the industry. plary work for the betterment of Oregon’s nursery and green-
Taylor recently accepted the position of USDA Undersecretary house industry.

of Agriculture for Trade and Foreign Agricultural Affairs offered

Hoop houses are easy to assemble and are
made with high quality material to last several
seasons. Extend growing seasons, enhance

yields, control temperature and keep pests out
with the 1000 Series Hoop House.
* Protect crops against wind and sun
* Regulate heat and light
* Provide protection against diseases and
pests
* Size: 8'x 48’ x 22’

BULK BUY PRICING AVAILABLE

info@ovs.com ¢ www.ovs.com ¢ 503-435-2700

Visit an Oregon OVS Store Today!

McMinnville Medford Salem P
503-435-2700  503-687-3574  503-437-5509 . ,‘*““""—?\

The Dalles  Milton-Freewater ovs ]
941-296-1033  458-757-0931 K _/

- T gt
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Northwest News

PETER SZYMCZAK REJOINS OAN
STAFF AS PUBLICATIONS MANAGER
The OAN is pleased to announce that Peter
Szymczak (pronounced SIM-chak) has rejoined
the association’s staff, returning to the role of

publications manager which he previously held
from 2013-2017. Szymczak will serve as managing editor and
art director of Digger magazine and DiggerMagazine.com, and as
the primary author of the weekly Member Update. He will also
support the advertising and special editorial projects of the OAN.

Szymczak will report to Curt Kipp, director of publications
and communications, who oversees the above projects. “We are
so glad to have Pete on board,” Kipp said. “He is an excellent
writer, editor and designer, but more than that, he cares about
our industry and can step right in with industry knowledge. He
will be a tremendous asset to our members, our readers and the
industry, and will contribute greatly to the continued improve-
ment of Digger.”

Szymczak is taking over the role previously filled by Bill
Goloski, who accepted a position with the University Studies
Abroad Consortium after five years serving at OAN.

T&R LUMBER

w A UFP INDUSTRIAL COMPANY

Plantmg and ha'rvestl'

Let UFP Industrial allewate some s

OAN TASK FORCE ISSUES RECOMMENDATIONS
FOR CHAPTER HEALTH

For many OAN members, regional chapters are where
people get together to learn, socialize and make connections. But
these chapters have faced involvement, participation and even
leadership challenges in recent years, particularly with COVID
putting a damper on gatherings.

A task force appointed by Past President Josh Robinson and
chaired by current OAN Board Secretary Ben Verhoeven has
made several recommendations to help boost the chapters back
to better health. The task force issued a report to members at the
recently held 2022 OAN Convention. “A lot of members have
put a lot of energy into chapter activity,” Verhoeven said. “We
want to use that and build on it.”

The task force recommended, for starters, that the OAN
develop a consistent succession plan for chapters so leaders don’t
burn out; that each chapter hold two events per year; and that
the OAN facilitate one annual, family-friendly event for all chap-
ters. The full report, with some additional recommendations, is

downloadable at http://bitly/3UXEeNh.

UFP INDUSTRIAL

= AUFP INDUSTRIES COMPANY

g is stressful enough.

th our deep knowledge

of agriculture and horticulture products We have everything

you need, including:

* greenhouse and
nursery containers
* bamboo

s trellises

« tree stakes « tilt sticks

* greenhouse film
+'shipping and

retail ready racks
«load gate solutions

With good planning and communication; weshelp.our.customers I
stay ahead of supply.chain shortages andlead times. We've

also increased our inventory at our warehouseson key items for !
immediate shipping. For competitive pricing;and totaliconfidence;
call Kelsey Dean 503.951.3929
|

kelsey.dean@trlcompany.com
P 503.951.3929
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Northwest News

Employees at Pac Fibre Soils in Canby, Oregon include (front row, 1-r) Jose Gracia, Juan Sum, Brad Zimmerman,
Jolene Neuberger and Rogelio Razo; (back row, I-r) Brayan Rosas, Paul Carter, Dave Yager, John Graser,
Dan Clifford and Filiberto Rosas. Not pictured: Ward Benjamin and Nate Marsh. pHoro BY curT kipp

PACIFIC FIBRE PRODUCTS PURCHASES
PHILLIPS SOIL PRODUCTS

Pacific Fibre Products has purchased Phillips Soil Products in
Canby, Oregon and is now operating it as Pac Fibre Soils, a divi-
sion of Pacific Fibre Products Inc. The newly purchased location
at 26050 S. Highway 170 in Canby offers custom soil mixes for
the nursery industry.

“We are proud of the reliable quality we offer in our soil
products, which is backed up with excellent customer service,”
bark sales and logistics manager Nate Marsh said. “We look for-
ward to carrying on the reputation of quality that Phillips deliv-
ered, with the added resources of Pacific Fibre to serve customers  Canby location. The company is headquartered in Longview,

even better than before.” Washington, with other locations in Molalla, Oregon; North
Although ownership has changed, the same customer ser- Plains, Oregon; Central Point, Oregon; and Weiser, Idaho.
vice contacts remain on board and ready to serve customers. Pac Fibre Soils daily hours are 7 a.m.—3 p.m. Monday-Friday.
Administrative and operations manager Jolene Neuberger can be ~ For more information, log on to www.pacfibresoils.com.
reached at 503-266-4700. Soil construction and technical special- For general inquiries, email customsoil@pacfibre.com, or call
ist Brad Zimmerman can be reached at the same number. Marsh ~ Jolene Neuberger at the Canby location at 503-266-4700.
can be reached at 360-644-4640. For technical questions or to create a custom mix, call
Pacific Fibre Products (www.pacfibre.com) offers bark- 503-266-4700 and ask for Brad. To inquire for new customers, or
dust and bark products in addition to soil products from the to request a visit or samples, call Nate at 360-644-4640. ©

A LOT OF ENERGY GOES INTO
EVERY PLANT WE GROW. AND NOW,

soDOALOTOF ENERGY SAVINGS.

We put a lot of energy into our plants - we always have. But with our new
high-efficiency HVAC system, a lot less of that energy is being wasted -
thanks to the help and guidance of Energy Trust of Oregon. See what they
can do for your business at EnergyTrust.org/for-business.

ENERGY TRUST for BUSINESS EnergyTrust
Run Better of Oregon

Serving customers of Portland General Electric, Pacific Power, NW Natural, Cascade Natural Gas and Avista.
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WHAT I'M HEARING

The importance of being
customer oriented

A good retail garden center display of plants uses complementary colors and atypical shapes in a
way that draws the consumer’s eye. The use of tiers creates upward direction, making it a much
more dynamic display. PHOTO BY DOREENWYNJA COM PHOTOGRAPHY

ITH 2022 ENDING and

a new year approaching, it

seems like a good time to dis-
cuss independent garden centers and what
customers want and expect from them.
All businesses strive to be better, or if they
don’t, they probably won’t survive.

At one time, garden centers had almost

a captive audience of customers wanting to
buy plants and garden supplies. However
today, that is no longer the case. Today, the
choices and selections of places to purchase
plants are numerous, particularly during the
spring and summer months. During those
months plants are readily available at drug
stores, grocery stores, farmers’ markets,
garden club sales, box stores, independent
garden centers and online.

Choices, choices and
more choices

I participate in a small writing group
as part of The Hardy Plant Society of
Oregon. There are eight of us, and we

all strive to become better writers, with
gardening as our primary theme. We meet
virtually once a month, read something
that we have written and then discuss it as
a group. At our November meeting, instead
of reading, I asked the question, “What do
we as consumers want when shopping at
a garden center?” Everyone in this writing
group is a gardener and they are probably
more knowledgeable and more intensely
involved in their gardening than the aver-
age gardener. However, they are represen-
tative of the average consumer and their
responses were similar to what one would
expect from any other consumer.

Having a knowledgeable consumer-
oriented staff was high on the list for every-
one. It is acknowledged that hiring staff is
difficult in these times, but when going to
an independent garden center, the service
level expectation is higher than it is at a
grocery, drug or box store.

It is important to have a staff that is
familiar with where specific plants are, or if

MIKE DARCY

Head “plant nerd,” longtime speaker, host of

gardening shows on radio and TV, and author
of the In the Garden email newsletter.
You can reach Mike or subscribe to his

newsletter at itgmikedarcy@comcast.net.

they do not know where they are, to say so,
offer to check and then actually go find out
and come back with the answer. To point in
the direction of where a plant is does not fit
the idea of consumer-oriented service.

Consumer-oriented service was men-
tioned more than once in the group. People
have been solitary for so long that there is
a strong desire for in-person contact. This
type of service is important for any type of
business and not just the nursery industry.

For example, at a local restaurant, it is
common practice for the manager on duty
to stop by the table and ask if everything
is satisfactory and to say “thank you” for
choosing them. That practice is somewhat
unusual for some businesses, but it certain-
ly makes a very strong statement of appre-
ciation to current customers and is a simple
way to appeal to all consumers.

Plant labels and signage are other
important features. Signage above groups
of plants can be very helpful. The signs
can be straightforward: for instance,
ROSES, HERBS, NATIVE PLANTS, LOW
WATER PLANTS, SHADE PLANTS, SUN
PLANTS, NEW INTRODUCTIONS, POND
PLANTS, etc. Grouping like plants together
is helpful for consumers.

Changing displays with the seasons
seems like it would be a logical business
move, but that is not always the case.
Some garden centers wait too long before
introducing the appropriate seasonal
plants. “I don’t want to see mari-
golds, long past their prime, in a dis-
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BY MIKE DARCY

play in October,” said one member of the “I don’t want to drive from one gar-
den center to another in order to find the
plant that I am searching for. Having the
plant listed on a website, and its avail-
for plant groupings,” said another. For ability and size of container is very useful
local garden centers, the changing seasons GOOd, old-fashioned information,” said one member of the

are a wonderful opportunity to show off group. “If I see that it is available, I will

Hardy Plant Society group. “In the fall, or
in the spring or summer, I need to change

my containers and I like to get new ideas

new plants, pots and accessories. consumer-oriented often actually call the garden center to
It was not many years ago that the service is essential — confirm and then ask if they will save a
opportunity to order plants online was non- plant for me.” This is another aspect of

existent. Now it is not unusual, but I still find and hard to beat. good consumer-oriented service.

that most gardeners prefer to visit a local gar- None of these responses is new, but
den center and view and touch their plants bypass attractive displays. sometimes it is good to reinforce what
before purchasing them. Plus, the opportu- The electronic age has dramatically we already know but that may have been
nity to visit with garden center staff as well as  changed the way many of us buy not only neglected or forgotten. With the continued
other gardeners is a secondary benefit. plants but almost everything. The one area shortage of labor and rising labor costs, as

It is usually difficult for gardeners to  that everyone in the group agreed upon was  well as the increased costs of plants, soil,
visit a garden center and only leave with the importance of an up-to-date website for utilities, water, fuel, fertilizer and other

the one plant they came to buy. This is any local garden center. This is especially supplies, the basics matter more than ever.
all the more reason to have displays that  true when one is looking for a particular Good, old-fashioned consumer-oriented
cater to the season and new introduc- plant and, in particular, if it is a plant that service is essential — and hard to beat.
tions. It is impossible for gardeners to may not be commonly grown or available. Happy New Year! @

F&L LUMBER, INC

WHOLESALE LUMBER BROKERAGE

BIRINGER
NURSERY

WHOLESALE GROWERS OF
Fruit, Flowering & Shade Trees
Deciduous Shrubs
Espalier Apple & Pear
Combination Fruit Trees
Dwarf Fruit Cherries on Gisela™
Frost Peach®

Mt. Vernon, WA
(360) 848-5151 Fax (360) 848-5959
biringernursery@msn.com
www.biringernursery.com

Specializing in Nursery Lumber Needs!

- Tilt Sticks - Container/B&B Pallets

1X1-8' or cut to your length
2X2-8' or cuttoyourlength  * Giates/Gate Boards

1X2-8' or cut to your length 1X4-8' or cut to your length

* Tree Stakes - Shipping Racks & Gates

Call Michelle at 503.803.1175 or fax: 503.212.0160
FLLUMBER@AOL.COM * WWW.FLLUMBER.COM

‘Customer Service is a Given! We accept Visa and MasterCard
+ ?_%' — ~ - .
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Ns Farm® IN THE NATION* NeR nUR

NCHORED BY multigenerational But even with a glorious past, no

farming families, some dating as $1 2 BI LLI o N nursery survives without meeting the
[ ]

far back as the 1850s, Oregon’s future head on and seizing its opportuni-

nursery industry is deeply rooted in the past. in sales? ties. Evans, Motz and Obersinner are all
Woant to know more? Listen to Cindy doing this in their own way.
Lou Evans Pease spin tales about her great-great grandfather, Meanwhile, North American Plants has seen explosive
Christian Frederick Vonderahe, who in 1857 settled on land growth thanks to the miracle of tissue culture propagation.
that is known today as Evans Farms. Ask Nancy Richards and This technology enables propagators to generate a million
Anne Marie Boyd, the mother-daughter team at Motz & Son plants in a year from a single parent plant. This allows
Nursery that grows trees on land that’s been in their family growers to roll out the newest plant introductions with
for 101 years. blazing speed.
Or perhaps chat with David Obersinner, who founded Nurseries are Oregon’s #1 agricultural crop. Turn the page
Obersinner Nursery 42 years ago, when he was in his 20s, with and learn more about just a few of Oregon’s wonderful
help from his parents, Alan and Margaret. nurseries and the people behind them.

Sources: *U.S. Department of Agriculture, Census of Horticultural Specialties, 2021 tOregon Department of Agriculture, 2019 DIGGERMAGAZINE.COM DECEMBER 2022
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The Motz & Son Nursery crew. Standing from left to right: Frank, Silvino, Samuel, Carlos,
Anne Marie Boyd, Daniel, Isidro, Armando, Nancy Richards, Simon, Jose V., Salvador, Edgar,
Jose Juan, Antonio, Jorge, Juan C,, Felipe and Higinio. Kneeling from left to right: Juan Jesus,
Martin, Napoleon, Oniver, Gustavo, Anatolio, Agustin and Arturo.

FOUNDED

1921 as Motz Brothers,
1957 as Motz & Son
OWNERS
Nancy Richards, President;
Anne Marie Boyd, Vice President
KNOWN FOR
Bareroot stock; fruit, shade and
flowering trees and shrubs
PEOPLE
28 employees including
management
CONTACT

11445 NW Skyline Blvd.
Portland, OR 97231
(503) 645-1342
sales@motzandson.com

ONLINE

www.motzandson.com

- Nursery Guide.com ..
5 AR R A . 126 listings
ey - ' o ' ' i

FEEEEEC STORY BY ERICA BROWNE GRIVAS | PHOTOS BY CURT KIPP et 2

F THEY WERE GROWING fruit trees
in Oregon, it’s very likely your great-
great-grandparents were customers
of the Motz family nursery. A true family
legacy, Portland’s Motz Brothers began in
1921 with Theodore (Ted) and John Motz,
joined by Ted’s son Donald (Don) in 1957,
when it became Motz & Son Nursery.
Today, the nursery is co-run by Don
Motz’s daughter, Nancy Richards, and
granddaughter, Anne Marie Boyd. The
nursery specializes in bareroot stock, with
a focus on fruit trees as well as ornamental
trees and shrubs. The breakdown, Richards
said, is approximately 70% fruit and nut
trees, 20% shade and flower trees, and
10% deciduous shrubs, including lilacs.
The bulk of Motz & Son’s sales are to
re-wholesalers in the United States and
Canada, with some garden centers. The
nursery favors consistency over novelty.
“Some of the older customers have
been customers for generation after gen-
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eration,” Boyd said. “They say things like,
‘T always know what to expect. I know I
can get the varieties and sizes I want.””

New this year are Malus ‘Triumph’ and
Pyrus ‘Juicy Jewel’, but even adding two new
varieties is unusual for Motz & Son, Boyd
said. “My grandpa told me he never changed
the percentage of anything more than 10%.”

The fruit trees boast a rich range of
dwarfs, semi-dwarfs, combination-variety
grafts, columnars and up to six-way espal-
iers. Among apples alone this year’s cata-
log lists 53 varieties, with a strong lineup
of antique varieties like ‘Spitzenberg’ and
‘Cox’s Orange Pippin’. Boyd says among
the heirloom apples ‘Roxbury Russet’ is a
longtime favorite, being both beautifully
stippled and delicious for baking. Other
fruits include apricot, cherry, peach, pear,
nectarine, plum and quince. Nut trees
include almond and walnut.

‘Frost’ is one peach Boyd says she
can’t keep in stock. “People will be order-

ing in quantities of 10 for everything else,
and then when it comes to ‘Frost’, it’s
60,” she said.

For shade trees, Motz & Son offers
a multitude of maples, such as peren-
nial favorite ‘Crimson Sentry’ (Norway
Maple), along with birch and serviceberry,
redbud, hawthorn, ash, locust, Laburnum,
poplar, aspen, willow, Sorbus, linden, elm,
Zelkova and various flowering varieties.
Motz & Son’s ornamental shrubs include
cistena, dogwood, smokebush, hibiscus,
Spirea, willow and more. Richards said
she is seeing heightened interest in bare-
root shrubs, especially Althea and Cornus.

The nursery follows an integrated
pest management program, and Motz &
Son is part of Oregon’s Virus Certification
program, verifying virus-free stock, which
made it one of first to be able to sell to
Canada. “In the past we were one of the
few, but the Canadian market has really
taken off, which is great,” Boyd said.



Trees grown in the field at Motz & Son Nursery include (left) London planetree as well

as (right) cistena flowering plum aka purlpleleaf sandcherry (with the purple leaves),

and Autumn Blaze red maple (green leaves).

In the beginning

Motz & Son has a long history, but
according to family lore — and U.S. Census
documents — the Motz family influence on
Oregon nurseries goes back even further.
Having emigrated from Romania, Elie Motz
was working at the Oregon Nursery Co. in
the company town of Orenco, Oregon, in
1908. By 1914, he was making 20 cents an
hour. He was given a plot of land, on which
he built a house and barn and planted the
orchard that started everything.

When Elie Motz passed away, sons
Theodore (Ted) and John started Motz
Brothers Nursery in 1921. The Oregon
Nursery Co. collapsed in 1927, but by
1935 the brothers had enough stock for
Ted to expand into Portland.

Ted’s son Don lived his life in the
fields, with stints in the U.S. Army and
studying nursery management at Oregon
State College. He was riding horseback at
age 2 and rode a tractor “every day into
his 80s,” said Boyd.

Boyd was 21 and a pre-med junior
at Oregon State University when it struck
her that her friends all disliked their jobs,
while her family all loved their jobs. It
was like a switch flipped on, and she
changed her career path.

“I called my grandpa and said, ‘I’'m

gonna come and do this.” He was pretty
happy,” she said.

She applied for and won an Oregon
Nurseries Foundation scholarship to pur-
sue an agricultural science major, which
she augmented with horticulture classes,
graduating in 2016.

“When I received (the award), it was
an industry reinforcement that I was mak-
ing the right decision. It was a very posi-
tive experience,” she said.

She appreciated that her family let her
choose her own path and feels she is more
committed as a result. Having only done
office work, she wanted to learn every ele-
ment of the job.

Upon Don’s death in 2017 she took
over managing the field crew.

The present and beyond

Today, the main office, grading and
shipping yard remain at “the homestead”
outside of Portland on 120 acres. Their
360-acre growing fields near Hillsboro are
a 15-minute drive away.

It’s uncommon to have so much land
this close to the city, and it has its ups and
downs, Boyd said. Sure, it’s convenient to
get supplies and to hop on Highway 26, but
neighbors aren’t always happy about meet-
ing tractors on that highway. Production

shuts down during the annual Oregon
International Air Show, which is just too
noisy to work through. Lastly, some use the
farm’s wide-open spaces as a drive-through
picnic ground to watch fireworks on the
Fourth of July, trampling the fields.

With the exception of the red maples
(Acer rubrum), which are tissue-cultured,
and shrubs, Boyd said the stock is budding
propagated and often hand-grafted.

One flowering cherry tree Boyd
pointed out had wild cherry (Prunus
avium ‘Mazzard’) rootstock budded with
‘Improved Mazzard’ that later will be
grafted with either Prunus subbirtella or
‘Snow Fountain’ at around 6 feet. The
next plot had even shorter ones meant for
smaller specimens for containers or small
gardens. Boyd said they are fortunate they
can handle all the grafting and budding
in-house versus hiring seasonally.

Focusing on bareroot stock has chal-
lenges. “You want them to look full and
lush for visual appeal, but not be trouble-
some to dig,” Boyd said.

Motz & Son tops its fruit trees, which
Boyd says is unusual. “That way they are
nicely branched even at one year when they
hit the garden center shelves. It looks like a
tree. It’s not just a stick in a bag or pot.”

On the flip side, some trees grow »
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MOTZ & SON NURSERY

Nancy Richards, holding grandson Daniel, runs Motz & Son Nursery
with daughter Anne Marie Boyd (right).

too fast. “Those willows have to be dug
after the first year because if we leave
them a second year, we’d worry for our
digging machine,” Boyd said.

The integrated pest management pro-
gram includes crop rotation and using only
pre-emergent herbicide between the tree
rows. For cover crops, in addition to clo-
ver, wheat and barley, Boyd said she enjoys
Sorghum Sudangrass for its easy elegance,
waving off in the distance. “It’s beautiful.
You just have to mow it once in a while.”

Asked about differentiators, Richards
and Boyd have different answers, but a
clear theme emerges: Consistency across
multiple measures. Reliable quality, stock,

staff and service. Knowing what to expect.

Richards highlighted the longevity of
the staff. “A lot of guys have been with us
30 or more years. When we ask them why,
they say, “When I’m out here I feel free,

and I get to work with
people I enjoy.””

The employees have =
garden plots and will =
often have family din- S
ners outside on summer
evenings.Boyd credits her grandfather with
forging this culture. “My grandpa had a
really good leadership style,” she said. “He
gave you clear instructions, and then let
you go out and do it.”

During the pandemic, as for many
in the business, sales not only held but
excelled. Today, the lingering effects of the
pandemic and the pending recession are
making themselves felt in product short-
ages, begging the question as to what the
next decade will bring for this nursery that
has stood the test of time.

“A lot of times in recessions fruit

trees will maintain sales, while shade and

OREGON /S NURSERY COUNTRY

flowering trees show a
decrease. With the cur-
rent recession, it will be
interesting to see how
this impacts sales,”
Boyd said.

What’s up next? In addition to bolster-
ing Motz & Son’s Instagram page, Boyd
said she looks forward to having more
virus-certified, completed trees as more
rootstock growers offer more inventories of
virus-certified material. For sale outside the
United States, the bud and rootstock must
come from a virus-certified source.

“We’re striving to improve what we
do, streamlining as much as possible,” Boyd
said while cradling the next Motz genera-
tion, 15-month-old great grandson Daniel.
“And getting things ready for Daniel, if he
wants to take over.” Motz & Son seems
well positioned for the future. ©

The best cedar boxes and
trellis options in the industry.

Bowers Forest Products has been manufacturing and supplying the best cedar boxes to
the nursery industry for over 20 years. Our quality and service has been proven over time.

Visit bowersforestproducts.com and woodwayproducts.com today.

| -+-Other products we manufacture:
Nursery. Boxes « Shipping Dunnage « Stakes
Lath » Gate Material » Tilt Stickers e Lattice o Trellis
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Cindy Lou Evans Pease, owner of Evans Farms LLC, stands in front of the barn designed by her
father, Eldon Evans, when he was just 17 years old.

N

N 1857, A DETERMINED immi-

grant from Germany found his way

to the lush land around Oregon City.
Every day, Christian Frederick Vonderahe
walked out of the settlement into the sur-
rounding country looking for the perfect
piece of land.

Eventually, he bought 450 acres
blessed with good soil, slopes, some
timber and, best of all, an abundance of
water. Vonderahe knew a good piece of
land when he saw it and bought the prop-
erty from an Oregon homesteader. Cindy
Lou Evans Pease, great-great-granddaugh-
ter and current owner of Evans Farms,
loves the story of Vonderahe’s perilous
journey to Oregon.

Wanting to go west, Vonderahe threw
his hat in with a wagon train. But after a
disagreement on the prairie, he left Kansas
in the middle of the night determined to
walk to Oregon. To fend off potential
trouble, he wore a derby hat and carried
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a small suitcase; as he walked, he talked
to himself. People were convinced he was
crazy and Vonderahe made it safely to
Oregon — before the wagon train arrived.
Pease said his success says a lot about the
family that now stretches seven genera-
tions. Determination runs in their blood.

“Granny Louise instilled in me that
you can do whatever it is in your life that
you want to do,” Pease said. “I was raised
that way. My parents were raised that
way. My boys were raised that way. My
grandchildren have been raised that way.
It’s all about common sense, values and
working 